SPONSORING AND BUILDING YOUR TEAM
SPONSORING BY THE NUMBERS –

1. At every party someone is watching you and thinking “I wonder if I could do that”

2. Speak from your personal experience about your business and offer into your audience.

3. Find your prospects, LISTEN, WATCH THEM and TALK to them.

4. Ask each person in the ordering room.

5. Get a business opportunity appointment but do not give them the literature at the party.

6. Follow up immediately and book your appointment.

7. Meet with them and bring your literature.

8. Don’t be anxious…do be informative.

9. Ask them “How does this sound?”

10. Keep answering questions…until they make the decision to sign, or think about it or that the biz is not for them.  Those are the three choices.

11. Follow up with them shortly after.

12. Add them to your pipeline. The more you have in your pipeline…the more will sign up!

SPONSORING BY PERSONALITY AND RELATIONSHIPS –

1. Let your personality shine through.

2. Ask questions about your prospect.

3. Find your common goals, life situations and personality traits.

4. Encourage and nurture her goals and thoughts.

5. Don’t fake perfection.

6. Remember this is a very personal but still a business relationship.

7. Remember that your prospect is scared of “failure” and is relying on you to help prevent that from happening.

8. Don’t beat yourself up if she doesn’t sign up.

9. Understand that different prospects will need different levels of detailed info.

10. Understand that different prospects will need different lengths of decision making time.

11. Understand that life changes which can affect a person’s decision, both in the favor of this business and against it.

12. Understand that once you have sponsored them…that is just the start!
